
Settlement Planning Group

I’d like to offer 
my plaintiffs more 
settlement options

settlement planning
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settlement planning
for your plaintiffs
Among the questions your clients may have to 
answer are these: 

•  How much money will I need to support my family?

•  What will it cost to care for the injured individual
for life?

•  How much do I need for my children’s education?

•  Should I take all or part of the money in a lump
sum or accept an annuity that will pay me a
certain amount for a period of time?

•  If I receive some money up front, what should I
do with it?

The settlements you obtain for your 
clients may be the single largest sum 
of money they will ever receive. 
Unfortunately most settlements are 
exhausted within a few short months  
or years of when they are distributed by 
the court. With this in mind, once you 
and your clients have agreed to settle 
their case, they have one shot at 
getting it right. With your guidance, 
clients must decide whether to accept 
the defendant’s offer of cash or a 
structured annuity, sometimes without 
a full understanding of their own future 
needs and resources. These crucial 
choices are very often made under 
considerable emotional and time 
sensitive pressures.
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Innovative Financial Services
As an attorney, you want your clients to make a 
sound, prudent, and educated decision for the 
settlement they will receive. Your strengths are 
in legal research, mediation, litigation, and 
typically not in providing financial strategies or 
access to financial services. Our goal is to assist 
in making your job easier and to provide your 
clients the resources to make decisions that 
will allow them a more secure financial future. 

Attorneys may work with structured settlement 
brokers that typically offer structured settlement 
annuities to the plaintiff. These brokers, however, 
may provide only one product — a structured settlement 
annuity. In addition, stockbrokers, bankers and trust 
companies often will approach the plaintiff to offer 
their services. This guidance can be uncoordinated 
and often conflicting, which can leave your client 
frustrated and confused.

AXA Advisors offers something different for your 
clients: a seasoned financial professional with an 
extensive financial services organization. We can 
serve as the “quarterback” for the financial aspects 
of the case even before a settlement is awarded 
and continue for as long as the client desires. 

The Settlement Planning group is comprised of 
AXA Advisors financial professionals from around 
the country. The AXA Advisors financial professional 
who works with you can provide your clients with a 
broad spectrum of products to help them address 
their financial future.
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Improves Your Understanding 
of Clients’ Needs

In addition to knowing what the defense is 
able to pay, it is important to understand your 
clients’ income requirements to determine 
how much to seek in a settlement. Just 
because your clients have “needs or wants” 
does not mean that their lawsuit will produce 
the results necessary to meet their desires.

Many clients, especially those with limited resources 
and experience, do not actually know how much 
income and capital their families will need, 
especially if major medical expenses will continue 
indefinitely. As part of the settlement planning 
process, an AXA Advisors Financial Professional 
can help you match your clients’ income needs and 
wants with financial strategies that can help you 
and your clients plan an effective legal strategy.

May Accelerate Mediation Process
We can take clients through “what if” scenarios, 
showing them how results can vary based on the 
different strategies selected. This exercise can 
inject a dose of realism into plaintiffs’ thinking, 
particularly when the amount they have in mind is 
probably unattainable through mediation. This 
analysis can reassure your client that even a 
smaller sum may be able to provide an acceptable 
level of income. Once your clients have a better 
understanding of their needs, you can help them 
make an informed decision about whether to accept 
a settlement or take their chances at trial.

making the most  
of a legal settlement

benefits to you 
and your firm
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Quality Financial Services

When there has been a death or serious 
injury in the family — perhaps more than at 
any other time — plaintiffs need objective 
guidance. This is precisely what AXA Advisors 
offers. Using a disciplined approach centered 
on the clients’ current and future needs, we 
provide the strategy, and, if agreed to, 
implementation to help them feel good about 
their final decision.

benefits  
to your plaintiffs

Provides Greater Service to Clients
Instead of offering your clients just a structured 
settlement annuity or uncoordinated alternatives 
from various organizations, we can help design an 
integrated, comprehensive holistic strategy. You will 
not only be helping your clients reach a settlement 
but also helping assure that the assets will be there 
when your clients needs them in the years to come.

Distinguishes Your Firm
We can offer your clients access to an assortment 
of strategies and tools that can supply the analysis 
required rather than a “cookie-cutter” approach 
based almost exclusively on structured settlements. 
Many individuals welcome the chance to build a 
long-term relationship of trust with a financial 
professional, and will find value in the financial 
services that AXA Advisors provides.

Saves Staff Time 
We can coordinate financial and investment 
aspects of the case for the plaintiff, reducing the 
time you and your staff must spend on matters not 
directly related to legal strategy. For example, if a 
structured settlement annuity is the right choice for 
part of the anticipated award, we will coordinate 
with the defense’s structured settlement broker — 
to help make sure the settlement design is 
sufficient to meet the clients’ needs and that the 
annuity market has been shopped effectively.
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Financial Education 
AXA Advisors also provides plaintiffs with basic 
financial information. This can be especially beneficial 
for those with limited knowledge about insurance and 
investment products. We have found that expanding 
people’s knowledge of financial principles and 
techniques instills confidence and helps them to 
better manage their family’s finances.

Ongoing Personal Service
We strive to build relationships that last a lifetime. 
The relationship begins once you introduce us to 
your client, extends through all the negotiations, 
mediations and litigations connected with the case, 
and continues for as long as the client wishes.

Working with AXA Advisors
You and your client can have confidence in AXA 
Advisors. We pride ourselves on being a “client-
centric” firm that focuses on long-term relationships 
and provides quality services.
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Integrated Strategies for Each Client

AXA Advisors financial professionals that are 
members of the Settlement Planning Group 
have experience with serving the individual 
needs and understanding the diverse 
circumstances of plaintiffs. Further, we 
realize that each client has a different level 
of experience and knowledge. Some clients 
may be quite sophisticated, while others may 
have limited knowledge and experience. 
Regardless of the situation, we can help with 
an integrated strategy the plaintiff will be 
comfortable with. Our guidance — both at 
the time of the lawsuit and in the ensuing 
years — can help your clients deploy their 
settlement assets prudently and reduce the 
chances that those assets will be dissipated 
or mismanaged.

Local Presence, Global Strength 
AXA Advisors, LLC is a leading provider of financial 
services for individuals and businesses and is part 
of the global AXA Group, a worldwide leader in 
financial protection. “AXA Group” refers to AXA, a 
holding company for an international group of 
insurance and financial services companies together 
with its direct and indirect consolidated subsidiaries. 
AXA’s operations are diverse geographically, with 
major operations in Europe, North America and  
the Asia/Pacific region. For more information visit  
www.axa-equitable.com.

settlement  
planning group
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notes



Securities are offered through AXA Advisors, LLC.  Structured 
settlement annuities are underwritten by various unaffiliated 
carriers.  AXA Advisors does not provide tax or legal advice. 

Please be advised that this document is not intended as legal 
or tax advice.  Accordingly, any tax information provided in this 
document is not intended or written to be used, and cannot 
be used, by any taxpayer for the purpose of avoiding penalties 
that may be imposed on the taxpayer.  The tax information was 
written to support the promotion or marketing of the 
transaction(s) or matter(s) addressed and you should seek 
advice based on your particular circumstances from an 
independent tax advisor.
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